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CRM-CUCTEMMU: OCOBJINBOCTI ®YHKIIOHYBAHHSA
TA AHAJII3 YKPAIHCBKOI'O PUHKY

AHoTamnis. Y cTarTi mpoaHai30BaHO MPUHIHUNK W 0coOmuBOCTI (yHKIionyBaHHS CRM-crucTeM Ha BITYM3HSIHOMY PUHKY.
JloBeneHo, 1110 B Cy4aCHHX yMOBaX BeJEHHsS Oi3Hecy I KommaHid HeoOximHuM € BuxopuctanHs CRM-cuctem. O3HaueHO
miaxonn 1o aedininii CRM, poskputo mousattss CRM sk ineornorii cydacHoro 0i3Hecy 3 ypaxyBaHHIM KII€HTOOPIEHTOBAHOTO
nigxony. Jocmimkeno ¢pyukuii CRM-cucrem. BeranoBineHo, 110 3a piBHeM 00poOku iH(opMarlii i po3B’si3aHHs 3aBAaHb PO3-
pizusttorh Tpu TunM CRM-cucTeM: onepaliiiti, aHaniTuuHi, konabopauiiini, BU3HaY€HO IXHI 0COOIUBOCTI. Y3araabHEHO MIPUH-
uunu oprasizamii i ¢pyHkiionysanusi CRM-cuctem. BeraHoBieHO, 10 y HAHOMMKYI POKH TPOTHO3Y€ETHCSI 3POCTAHHS MTOTUTY
Ha CRM-cucremH sk Ha CBITOBOMY, Tak i Ha yKpaiHCbKOMY PHHKY. 3ailicHeHUH nopiBHsUIbHUE aHani3s CRM-cucreM, 110 € Ha
BITYM3HSAHOMY PHHKY. 3a3HAaUeHO, IO 0coOIMBY yBary mij 9ac obpanHs CRM-cucTteMu HEoOXiTHO 3BEpPHYTH HA THYUKICTb.
3’scoBaHoO, 10 [JIS1 YCIIIIHOTO BIPoBapKeHHs npoekTy CRM HeoOXinHO 3iiCHUTH TOCTAaHOBKY IIiJIeH Y KOPOTKOCTPOKOBIH Ta
JIOBTOCTPOKOBIf IEPCIIEKTHBI, BHKOHATH KOHKPETH3AIIIO IUIeH, IKIX KOMIIaHis IIaHye JOCATTH, Ta PO3POOUTH CTPATETiIo, 0
BU3HAYAE BiTHOCHHH 3 KJIi€HTaMH. BcTaHOBIIEHO, 110 epCIeKTHBHNM HanpsaMoM po3BUTKY CRM-cucteM i3 MeTor0 MoCHiIeHHs
0COOHCTICHOTO MiAXOAY 0 KJIIEHTIB € IXHS IHTerpallis 3 ColiaJbHUMU MEPEXKaMU.

Kurouosi cioBa: CRM-cucremu, CRM-TexHOIIOT1, KJIIEHTOOPIEHTOBAHICTh, PUHOK, CUCTEMa YIIPaBIiHHS BIIHOCHHAMHU 3
KIIIEHTaMHU, KJIi€HT, QyHKIIOHATbHI MOXKIUBOCTI.

Beryn. 3pocratoua KOHKypeHIlis, 3HAa4HE HACHYCHHS
PHHKY 1ICHTHYHHMH TOBapaMH, 3pOCTar04a BUMOIIHBICTbH
CTIOKMBAYiB, IO JUKTYIOTh BUPOOHHKAM 1 TPOJABISM CBOT
YMOBH, 3aroCTproe 00poTh0Oy 3a KirieHTiB. KilieHTy choroaHi
BaKJIUBA HE TUIBKU HAsBHICTh NMOTPiOHUX HOMy TOBapiB, a i
Te, SIK 10 HbOTO CTaBJIITHCS, HACKLUIBKY MIBUAKO i €(EKTHBHO
TOTOBI BHpIilIyBaTH HOro npoOiemu. BincyTHicTh crparerii
0i3Hecy, OpPiEHTOBAHOI Ha KIIi€HTA, CTAHOBUTDH MPOOIEMY IS
OUITBIIOCTI BITYM3HSHUX KOMIIaHii, TOMY MHiJBUIIEHHS edek-

THUBHOCTI B3a€MOJIII 3 KJIieHTaMH JjIsi 6ararb0X MiANPUEMCTB
CBOTOJIHI € KJIFOYOBUM (DaKTOPOM PO3BHTKY.

Po3B’s13aHHs POOIEMH MiABUIIICHHS JIOSUTBHOCTI KITIEHTIB
noTpeOye HAaKOMUYEHHS Ta 0OPOOKH BETMKHUX 00CSTiB iHpOP-
mauii. Tomy B yMoBax iHpoOpMaLiiiHOro CyCHiIbCTBA LIIJIKOM
3aKOHOMIPHUM € 3aCTOCYBaHHS Cy4YacHUX iH(opMamiiHuX
TEXHOJIOT1H, 30KpeMa BHUKOPUCTAHHS CHCTEM aBTOMAaTH3a-
uii BigHocuH i3 kimieHtamu — CRM (Customer Relationship
Management — YipaBiniHHS BiJIHOCHHaMH 3 KJIIEHTaMH).
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IMocunenHs opieHTallii Ha KIIIEHTIB BUMAarae BiJ yKpa-
THCBKUX MIANPUEMCTB TIOHIYKY €(QEKTUBHUX I1HCTPYyMCH-
TiB yIpaBIiHHS BiJHOCHHAMHU 3 KJIieHTaMu. BukopuctaHHs
noteHniany CRM-cucteM 103BOJIHTh BUKOPUCTOBYBAaTH Bil-
HOCHHH 3 KJIIIEHTaAMH SIK PECypC, L0 A€ 3MOTY 30iJIbIIUTH
puOyTKOBICTH KOMIaHiT.

AHani3 ocTaHHiX HocjaimKeHb i myOuaikaunii. 3HauyHUN
BHECOK y JOCII/DKSHHsI MMTAHHS YIPABITiHHS BiTHOCHHAMU 3
KIJIIEHTaMH, aBTOMATU3aI[i1 pOOOTH 3 KJIIEHTAMH, B TOMY YHCITI
3 BukopuctanHiM CRM-cucrem, 3poOuan Taki BITYM3HSAHI 1
3apyOixHi BueHi, 1k A. Anburos, M. Beniopd, H. Byrenxo,
JI. Tamymak-€dimenko, O. €pcrparosa, JI. JlimuHCEKa,
A. Mappnanos, 1. Menenxod ¢, P. Mynacumnos, A. Hycraarep,
E. Ileiin, M. Ilepkun, E. Conomarun, Ix. Xauau, I1. Xap-
pic, M. YaiikoBcbka, 1. Yinakosa Ta iH. IIpore 3anumaeTsest
aKTyabHUM nuTaHHs BHOopy CRM-cucTeMu BITYM3HIHUMU
KOMIIaHisIMHU JiJ1sl €(DEKTHBHOTO PO3BUTKY Oi3HECY.

MeTo¥0 NOCHIIPKEHHSI € BUBYCHHSI CyTHOCTI, MIPUHIUIIIB
Ta ocobnuBoctell gpynkuionyBanns CRM-cucreM Ha ykpain-
CHbKOMY PHHKY.

Pesynwsrarn pociimkenns. Konnenuis CRM He € abco-
JIFOTHO HOBOO, OCKLUJIBKH BEJIMKA KUTBKICTB MiATPUEMCTB BUKO-
pucToByBad i1 y Gi3Heci, caMoCTiiiHO Oymyroud TicHI BiIHO-
CHHH 3 KIIIEHTAMH 3317151 IOCATHEHHS IXHBOT JIOsUTbHOCTI [1].

Tepminom CRM BuH3HauaroTh, SK MPaBUIIO, HE TUIBKU
iHpopMaliiiHi cucTeMH, IO MICTATh (QYHKLIl yHpaBiIiHHSA
BiJTHOCHHAMH 3 KITIEHTAMH, a i cCaMy CTpaTerilo OpieHTallii Ha
kiienta. CyThb Li€l cTparerii nojsirae B TomMy, 100 00’ eaHaTH
pi3Hi xeperna iHGopMalii npo KIi€HTiB, MPOAaxi, BIATYKH Ha
MapKETHHIOBI 3aX0/IU, PUHKOBI TeHeHwii [2].

CRM - 11e neBHa i/1e0oris 6i3HeCy y MUTaHHI MOOYI0BU
BITHOCHH i3 KJII€HTOM. AJie YTHIITapHO 1€ — IEBHE MpO-
rpamHe 3a0e3MeueHHs, 10 aBTOMAaTH3YE Mpolec 300py iHpop-
Marlii po KJIi€HTa JJIs MOJaIbIIoro aHaizy [3].

CRM-cucTeMa 03BOJIsIE HAKOMMYYBATH, y3aralbHIOBATH
1 3MIMICHIOBATH aHAJi3 IaHUX 32 pe3y/IbTaTaMH peaizallii Map-
KeTUHTOBHX aKIil, TPoJakiB 3a KOXHUM KJII€HTOM, oliepaniit
13 cepBicHOro OOCIYroByBaHHS KIi€HTIB. IHdopmauis mpo
BiTHOCHHH 3 KJIIEHTAMH BHHHKA€ 1 BUKOPHCTOBYETHCS Yy Pi3-
HUX Tiapo3ainax kommnanii. OcHoBHUM npu3HadeHHsIM CRM-
CHCTEMH € KOOPAMHALLS Aifl PI3HUX MiAPO31iNiB KOMIaHI{ Ha
OCHOBI HaJaHHA IM 3aranbHOi iH(QOPMAaLiHO-TEXHONIOTTYHOL
1aThOPMH JUIsl B3aEMOIT 3 KIIIEHTAMH.

CRM - mozenp B3aemopii, sika BU3HAUa€, 10 LEHTPOM
Beiel (inocodii OGi3HECy € KIT€HT, a OCHOBHUMH HarpsiMaMu
IISUTBHOCTI € 3aXOX 3 MIATPUMKH €()EeKTUBHOTO MAPKETHHTY,
MPOJIaXKy Ta 00CIyroByBaHHS KiieHTIiB. [linTpumka mux 0i3-
Hec-1IiJIel BKJIro4ae 30ip, 30epekeHHsI Ta aHali3 iHpopmarrii
PO CIIOKMBAYiB, MOCTAYANIbHHUKIB, MAPTHEPIB, & TAKOXK PO
BHYTPIIIHI Mpouecy Kommnanii. OYHKIT A1 TiITPUMKH [UX
Oi3Hec-I[JIeH BKJIIOYAKOTh IMPOJAX, MApPKETHHI, MiATPHUMKY
CroXKuBadviB [4].

Sk Bkasye JI.b. JlimuHcbka y [5], CRM — ne He TexHOoII0-
Tist, He «KOPOOKOBHiT» MPOrpaMHHI NMPOIYKT YU HAOIp Mmpo-

nykriB, Hacamnepen CRM — nie HarpsiM Ha 0Oy/IOBY CTIHKO1
Oi3Hec-KOHIeMNIii Ta Oi3HeC-CTparerii, SAPOM SKOT € KITIEHTO-
pienroBanmii miaxia. Ha pieni TexHonorii CRM — ne HaOip
JIOAATKIB, TOB’SI3aHUX €IWHOK Oi3HEC-JIOTIKOK Ta IHTErpo-
BaHUX Yy KOPIOpaTHBHE iH(opMaliiiHe cepeJoBUIE KOMIa-
Hii (dacTo y Bursiai HanOyaoBu Haa ERP) Ha ocHOBI e1uHOI
6a3u nmanux. CrieriaibHe TpOrpamMHe 3a0e3MEeUYCHHS J103BO-
JIsl€ IPOBECTH aBTOMATH3ALII0 BiANOBIAHUX Oi3HEec-Ipolecis
y MapKeTHHTY, MpoAakaX Ta OOCIyroByBaHHi. Y TepMmiHax
KepyBaHHs O0i3HecoM minnpremctea CRM — ne cuctema opra-
Hizanii podotu front-office (mizposainy, mo Oe3nocepeTHbO
B3a€EMOJIIOTh 13 KIIIEHTaMH), II0 OPIEHTYETHCS Ha MOTpedU
KJIi€HTa, Ha aKTUBHY pOOOTYy 3 KJIi€HTOM, IIOPIBHSHO 3 Opi-
€HTyBaHHSAM Oi3HECy Ha BJOCKOHaeHHs pobotu back-office
(BHYTPILIHI MiIPO3AiiH, M0 0E3MOCEPEHRO HE B3aEMOIIOThH
i3 KJIIEHTaMH) IIUITXOM BHKOPHCTaHHs nepeBar ERP-cucteM.

Orxe, y Bu3HaueHHI CRM € nexinbka migxomis (puc. 1).

Takum yurom, CRM B 3arajibHOMY pO3yMiHHI € KOHIICTI-
L€ yNpaBIiHHS MPOAKTUBHUMHU BiJIHOCMHAMHM 3 KJIIEHTaMHU
3 METOI0 ONTUMi3alii JOX0iB, MiBUILIEHHS PUOYTKOBOCTI 1
3a/I0BOJICHOCT] KITi€HTIB.

Knacugikanito ¢pynkuiii CRM-cuctem 0yio 3anponoHo-
BaHO npe3uaeHToM kommnadii ISM Inc. Bapronom Ionaen6epr
[7]:

1. OyHKIIOHABHICT MPOAAXKIB — YIPABIIHH KOHTAKTaAMH
(contact management) — yci BU/IM KOHTAKTIB Ta iCTOPist KOHTAK-
TiB; poboTa 3 KiieHTamu (account management), BKJIFOUAKOYH
yCi aKTUBHOCTI, NMOB’sI3aHi 3 KJII€EHTOM; BBEJCHHS 3aMOBIICHb
Bifl KJTIEHTIB;CTBOPCHHS KOMEPIIIHHUX MPOITO3HITIH.

2. OyHKIOHAIBHICTh YIPABIIHHS MPOJaKaMH — aHaJI3
«Tpy6u npoxpaxisy (pipeline analysis) — IpOrHO3yBaHHs, aHa-
J1i3 HUKITY IPOJIaXKiB, perioHabHUi aHalli3, CTaHIapTU30BaHa
i JIOBUJIbHA 3BITHICTH. YNIPABIiHHS MOCIIIOBHUMH MPOIICCAMU
yepes yci KaHali poOOTH 3 KIIIEHTaMH.

3. OyHKIIOHAIBHICTD AJ IIpoAaxiB o Tenedony (tele-
marketing /telesales) — cTBOpeHHs 1 pO3MOJII CIIUCKY ITOTEH-
WIAHUX KITIEHTIB, aBTOMAaTHYHUIA HAOIp HOMepa, peecTparis
JI3BIHKIB, IPUHOM 3aMOBJICHb.

4. VrpaBniHHs 4acoM — KajleHjap / INIaHyBaHHs, SIK 1HIU-
BiZlyaJbHE, TaK i JJIsI TPYIIH, EIEKTPOHHA MOIITA.

5. OYHKIIOHAIBHICTD MIATPHUMKH i 00CITyrOBYBaHHS Kili-
€HTIB — peeCTpallis 3BEPHEHb, Mepeajpecallisi 3BepHEHb, pyX
3a8BOK BiJl KIIi€HTa BCEepeIMHI KOMIaHil, 3BITHICTb, YIIpaB-
JIHHS PIMICHHAM MpoOieM, iHpopMalis 3a 3aMOBJICHHIMHU,
YIpaBJIiHHS TapaHTIHHUM / KOHTPAKTHUM 00CITYTOBYBaHHSIM.

6. OyHKIIOHAIBHICT MApKETHHTY — YIPABIiHHS Map-
KETHHTOBUMHU KaMMaHisMH, YIPABIiHHS MOTCHIIHUMH YTO-
namu (opportunity management), MapKeTHHIOBa SHIIUKJIOTIE-
nist (moBHA iH(OpMaLlis PO MPOAYKTH 1 MOCIYTH KOMIIAHIT)
iHTerpoBaHa 3 IHTepHeT, KOH}IrypaTop MpoAyKIii, cerMeH-
Tallisg KJIEHTCbKOI 0a3u, CTBOPEHHS U YIpaBIIiHHS CIHCKOM
MOTEHIIIHHIX KITIEHTIB

7. OYHKIIOHAJBHICTh JJISI BUINOI JIAHKH YIIPABIIHHSA —
posiupeHa i Jerka y BAKOPUCTaHHi 3BITHICTb.

8. ®yukuioHanbHicTh iHTerpanii 3 ERP —

iHTerpaiis 3 Oek-odicoM, [HTEpHETOM, 30BHIIII-
HIMH TaHUMH.

9. OyHKIIOHATBHICTE CHHXPOHI3aIli]l JaHUX —

CHUHXPOHi3allis 3 MOOUIBHUMH KOPHCTyBauaMH 1
0araTodNCeNbHUMI TTOPTATUBHUMH TIPUCTPOSMH,

CUHXpOHI3allis BCEpeIrHI KOMMaHii 3 I1HIIMMHU
6a3amMM JaHUX 1 cepBepaMH JOJATKiB.

e Y
IIPOEKT 13 BIPOBADKEHHS 0COOJIMBOT TEXHOJIOTIi IPUIHATTS pillieHb
s 3aCTOCYBaHHS IHTETPOBAHOI Cepii KITiEHTOPIEHTOBAHMX
6 TEXHOJIOTTYHHX PillleHb
LUTICHUH MIOXIiX 10 YyIPaBIIiHHS BiTHOCHHAMH 3 KIIIEHTaMH IS
BUPOOHHUIITBA LIHHOCTI VIS aKI[ioHepa
A J

10. O®yHKIIOHANBHICTb €JIEKTPOHHOI TOp-
TiBJI — yOpaBIiHHSA yrogamu depe3 IHTepHeT,

Puc. 1. ITixxonu 1o BuzHayennss CRM

Lcepeno: yzazanvreno asmopom 3a [6]
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BKrouatoun nopatku B2B i B2C.
11. ®yHKIiOHAIBHICTb ATt MOOLIBHUX IPOJia-
KIB — TeHeparlis i podoTa i3 3aMOBJICHHAMH, TIepe-
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nada iHpopMallii TOProBuM MpeACTaBHUKAM 1032 0QicoM B
PEeXUMi peallbHOTO Yacy uepe3 MOOUIbHI MPUCTPOI.

3a piBHeM 00poOku iHGoOpMaIii i po3B’si3aHHs 3aBIaHb
po3pi3HstoTh Taki TH CRM-cucrem [8]:

1. Onepariitni CRM. Taki cucTeMH CIpOILYOTh B3a€MO-
IO 3 KIIIEHTaMU, CUCTEMAaTHU3YIOTh JJaHi PO 3asBKH 1 YTOJH,
BUCTABJIAIOTH PAXyHKH, HAraaylOTh IEPE3BOHUTH KII€HTOBI
1 MOXYTh CaMi BiZIIPABUTH HOMY SMS-ITOB1IOMJICHHSI, 3aITUCY-
FOTh TeJeOHHI A3BIHKH TOIIO. [0JIOBHE 3aBAaHHS Omeparriii-
HuX CRM-cucrTeM — MiIBUIIMTH JIOSUTBHICTD KITIEHTA B TPO-
1eci 6e31MocepeiHbOro KOHTAKTY 3 HUM.

Bci onepaniitni CRM BMitOTb:

— peectpyBarH BXinHUi Tpadik (I3BIHKH, JTUCTH, 3aBKH
Ha CaiiT);

— 30epiraru B 0a3i AaHi IPO KII€HTIB, 3asBKU, YIOIH,
3aBIaHHs TOLIO.
aBTOMAaTH3YBaTH IOKYMEHTOOOIT BCEPEANHI KOMITaHiT;

— (hikcyBaTH NIpOCYBaHHS YIOZ y «BOPOHIII IIPOAXKIBY;

— HarajzyBaTu IIpO 3aIlJIaHOBaHi J3BIHKY, JIUCTH, 3yCTpiui;

— CTaBUTH 3aBJIaHHS 1 KOHTPOJIOBATH POOOTY CIiBpOOIT-
HUKIB.

VY «uncromy» BuUmIAi omnepauiiini CRM-pimieHHs cbo-
TOHI TPAIUIAIOTHCS Pifko. Bee OinbIe po3poOHUKIB 1OMAIOTH
Y CBOI MpOrpamMu aHATITHYHI 1 CTATUCTUYHI QYHKIIIT.

2. Ananitnuni CRM. Ha BigmiHy Bix onepamiiiHux cuc-

3aJal04u MUTAHHS NOPO SAKICTh cepBicy, (PIKCYIOUM BiAMOBIMI.
3a pesynbraTaMH ONUTYBAaHHS 3aKyINOBYIOTBCS BIJICYTHI
KOMIUIEKTYIOUI Ta J0IAI0ThCSI HOBI CEPBICHI MOCITYTH.

IMpunnunu po6otu CRM-cucrem HaBeneHO Ha puC. 2.

Jlns aBTOMaTH3arlii BIiIHOCUH 13 KIIEHTAMHU BITUYHM3HSIHUH
PHHOK TPOITOHYE PI3HOMAHITHI MTPOTPaMHi 3aCOOH.

JlocmikeHHs, MpOBE/IeHe aHAIITHKaMu KommaHii Gartner,
CBiIYUTH IPO T€, 110 CUCTEMHU YNpPABIiHHS BiIHOCHHAMHU 3
kirieHramu (CRM) cTanm HaiOIIbIIMM CETMEHTOM CBITOBOTO
PHHKY TporpamHoro 3abe3neuenss B 2017 poti.

Y 2017 poui Bupyuka Bif peanizauii cucteM CRM nocs-
mia 39,5 mipa. pon. CIIA. Exciepru Gartner BBaXaroTb, 110
y HacTynHi pokd nonut Ha CRM-pillieHHs IPOJIOBKHUTE 3pOC-
taru [9].

3a nocmimxenaamu kommnanii BITRIX, y 2017 poui aume
6% yKpaiHCBKMX MiANPUEMCTB aKTUBHO BHUKOPHUCTOBYBAJIU
CRM-cucremu. binplna yacTiHa KOMIaHIH 30CepelkeHa y
Kuesi - 21%. Lle mianpuemctsa i3 cdhepu puteiiny, IT, mocayr
couianbHUX cep Ta MPOMHUCIOBOCTI. [IporHO3y€eThCs, IO Y
2019 p. xinbkicTb KopucTyBadiB CRM-cucteM 301IbIIHUTLCS Y
2 pasu. Le 3pocTanHs BinOyaeThes 3a paxyHOK IMiAIPUEMCTB,
sKi po3ramioBaHi B 3aximHiii YkpaiHi i mpauoomTh B raimysi
OCBITH, CUITLCHKOTO ToCTIOnapcTBa Ta OyaiBauiTea [10].

Vkpaincbki IT-koMnanii MeHIIe po3poOIAlOTh BIIACHE
cranpapru3oBane CRM nporpamue 3a0e3mnedeH s HaaCKIa-

IOTbh ICTOPIO B32€MOIIT 3 KITIEHTOM,
ame 1 JOMOMAraroTh MPOCTEKUTH

TEM, aHAJIITUYHI HE TUIBKH (iKCy-

~

Onepauiiini CRM-cucremu

3aKOHOMIPHOCTI y  TNpOjaxKax:

KJ'[iCHTI/Iv 3 AKHX JUKEpen Kyry- Bex- ERP/ERM . Vnpasinas

0Tk HAMYACTIIIE, Ha SKOMY €Talll oicu CHUCTEMH | nammoramu nocrauans
3pUBAETHCS  OIIBLIICTh YIOM, SIK

po3IoAiaeH] KI€HTH Yy «BOpPOHLI ¢ ¢
npofaxiB» — 1 Bel 1i AaHi OHOB- Dponm- ABTOMaTH3AIIA ] ABTOMaTH3aIisA ABTOMaTH3aLis
IIOIOTbCS B OHJIAWH-PEXUMI, Yy ogicu cepBicy MapKETUHTY POTAKIB
po3pi3i KOXKHOTO mapaMeTpy. Mera 7y

ananiTnanux CRM — anani3 Hako- v L

nuueHoi iHdopmanii Ipo KIIi€HTIB Mobinvui Mo©6inbHi [TosboBi

i mpofaxi it (POpMyBaHHS OLTBIII oghicu npoaaki npoaaki

e(eKTHBHOI cTpaTterii.

Ananitnuai CRM BMIIOTB:

1C

— CErMEHTYBaTu  KIIIE€HTCHKY
6azy; Ananiruuni CRM-cucremu
— BU3HAYATH UIHHICTh KIICHTA; THopMariiise CXOBHIIE
— aHaji3yBaTW iXHIO peHTa-
OeJbHICTD; |
> . . v v v
— MOHITOPUTH TIOBEAIHKY KIIi-
. ; basa nanux npo ba3za nanux baza nanux npo
€HTIB Ha KO)KHOMY €Tarli oneparii; . . A .
. TISUTEHICTB KITi€HTIB HPOAYKIIiO
— IOKa3yBaTu PO3MOILT yrofi y o
. : KIIEHTIB 7y
«BOPOHIII TIPOIAXKIBY; A
— aHaNi3yBaTW JWHAMIKY MpO- 4
HaX1B; ;T L 2 |
— aHal3ysatu eq’eKTH?HICTI’ VipaBiiHHS BepTHKAIBHUMH ABToMaru3ailisi MapKETHHTOBOT
MapKETUHIOBHUX IHCTPYMEHTIB; HporpaMamu KOMMAHi

— MPOTHO3YyBaTu 00CAT Tpoja-
XKIB.

Ananiz oanux

AN

3. Komna6opauiiini CRM (CRM
B3aemozii). Taki CRM wnanaro-

JUKYIOTh KOMYHIKaIlil 3 KIIi€EHTaMu
Ui 300py 3BOPOTHOTO 3B’S3KY.

Konabopauiiina CRM-cucrema

Indopmanis, orpumana 3 IXHBONO -
Ocobucruit

JIOTIOMOTOI0, TOTIOMArae CKOPHTY-

BATU aCOPTUMEHT TOBApiB, LIHOBY KOHTaKT

Inrepuer

e-mail

Call- nentp

MOJNITHKY, @ TaKOX Ipolec odcity-

rOByBaHHs MOKymIiiB. Hampukian,
criBpoOiTHUKH call-ieHTpy aBTO-
CaJIOHy OOJ3BOHIOIOTH KITIEHTIB,

Puc. 2. Opranizauis i pynknionyBanuss CRM-cucrem

Loicepeno: ysazanvheno agmopom
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IlopiBHsIbHA XapakTepucTUKa nonyasipaux CRM-cucreM Ha yk

Tab6murs 1
PaiHCLKOMY PHHKY

IIporpamumii npoaykT
(KpaiHa IOXO0KeHHS)

Tun
po3MileHHs

Po3mip
NiANpUEMCTBA

lanyss

DyHKUioOHAIbHI MoaYyJIi

1

2

3

4

5

Microsoft Dynamics

CRM
(CLIA)

XmMmapa
(SaaS),
Bnachuit
cepsep
(Kopo6xka)

Maui, cepenHi,
BEJIHKI

IT-xommawmii

basa kiienriB. bizHec-npomuech.
JlokyMeHTOO0OIr. 3aBnaHHS.
IHCTpyMEHTH. MapKeTHHTY.
[HTerpAallist 3 MOUITO, Teae(OHi€rO.
HanamrryBanns noctymy. 3BiTH.
IIpoexTHuiT MEHEPKMEHT.
Cxuitaacekuii o6nik. dinaHcoBuit
OOJIK.

Oracle Siebel CRM

(CILIA)

Xwmapa (SaaS)

Maui, cepensi,
BEJIHKI

IT-xommanii ABTo6i3HecC.
KT ByniBenbHi KoMnaHii.
Mennuni 3aKnagu.
Bupo6uunrso Cdepa nocuyr.
TpaHCOPTHI MOCITYTH.
®dinaHCOBI Oprasizai.

SMS-omnosinienHs. baza kmieHTiB.
bisHec-nporecu. 3aBnaHHs.
THcTpymMenTH MapkeTuHTy. [HTErpaItis
3 nowTor. HanamryBaHHs 1OCTyIy.
3Bitu. PoboTa 3 paxyHkamy i
ortatoro. CTaTUCTHKA.

PERFECTUM CRM

(Ykpaina)

Xmapa
(SaaS),
Brnacanit
cepBep
(KopoGxka)

Maui, cepenHi,
BEJIHKI

B2B. Kon-uieatpu.
IT-xomnanii. ABrodizHec.
Pexnamni arennii. JKKT.
PienTopchki, OyaiBenbHi
KomItaHii. Mean4Hi 3akianu.
OcgitHi ycranoBu. ['oTensHO-
pecropanHuuii 6i3Hec. Bigninu
nponaxis. BupoGHHUIITBO.
Binainu po3apo6HOT TOpTiBIIi.
Coepa nocnyr. TpancnoptHi
nocnyru. dinaHcoB1
oprasizarii.

SMS-onoBimenus. ToDo-mucTy.
Amai3 13BiHKIB. AHaJIITUKA.

bBasa xiientis. Jliarpama ["anTa.
JoxymeHTOO0OIT. 3aBraHHsI.
3amoBineHHs. [HCcTpyMeHTH
Mapxkerunry. [arerpanis 3 1C,
Amazon, eBay, nomroro, TenedoHiero.
InTepuer-marasun. Kanennap.
Mobinpauit nogatok. Moxyis KPI.
Monynb xomn-uentpy. HaranyBanss.
HanawmryBanus noctymy. OnutyBaHHsS
i 3amiTku. 3BiTH. [IpoexkTHHI
MeHeDKMeHT. Pobora 3 paxyHKam¥ i
orutaraMu. Po3mi3HaBaHHs I3BIHKIB.
Penmakrop nokymentiB. Critaachkuit
o6mik. Craructuka. YupapiiHHs
3amMoBJIeHHSIMU. DiHaHCOBHH OOIIK.

SAP
(Himewunna)

Xwmapa (SaaS)

Maui, cepensi,
BEJIHKI

IT-xommanii. Bigainn
npozaxis. Chepa nocnyr.

Amnamituka. ba3a kiienTiB. bizuec-
nporecu. Boponka npogaxis.
Tomocosa momira. JIokyMeHTOOOIT.
3apnaHHs. [HCTPYMEHTH MapKETHHTY.
IaTerpartis 3 MOMITOIO, TENCHOHIET.
Kanenmap. MoOinbHWIA JOMATOK.
HaranyBanns. HanamryBanus
noctyn.y Binkpute API. 3itu.
IIporHosyBanns. Craructuka

ONEBOX CRM
(Ykpaina)

Xmapa
(SaaS),
Brnacawuit
cepBep
(Kopobxka)

Maui, cepensi,
BEJIHKI

IT-xommanii

GPS-tpekinr. ToDo-nuctu. Anamni3
n3BiHKIB. ba3a knienris. Biznec-
nporecu. Boporka mpomaxis.
JoxymeHTo00ir. 3aB1aHHA
IuBenTapusaris [aterparis 3 1C,
Amazon, eBay, momToro, TeneoHi€r.
HITyunnii inTenekt. Kanennap
Mobinsauii mogatoxk Momayni CLM,
HR, KPI, xonn-uenrpy. Haragysanns.
HanamryBanus goctymy.
OprauizaniiiHa cTpykrypa. Bigkpure
API. IIpoeKkTHUI MEHENKMEHT.
CknaaceKuii 00K, YrpaBimiHHI
3aMoBJIeHHAMHU. DiHaHCOBHIA OOJTIK.

BITRIX 24
(Pocis)

Xmapa
(SaaS),
BrnacHwuit
cepsep
(KopoOxka)

Maui, cepensi,
BEJHKI

IT-xommaniii. Bigainn
npoaaxis. Chepa nocnyr.

Baza xiientis. bizHec-mporecn.
Boponka nponaxis. JJoKyMeHTOOOIT.
Tnrerpanis 3 1C, nmomToro,
tenedoHiero. [HTepHET-Mara3uH.
Kanengap. Mo6isbHUIA 10AATOK.
Haranysanns. HanamryBanus
noctyiy. [IpoekTHHUI MEHEKMEHT.
Cxnagcbkuid o6mik. PiHaHCcOBHIT
O0JIIK.
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3akinuenns Tadaumi 1

1 2 3 4 5
TEAMWOX Xwmapa Maui, cepenni, | B2B. Kon-uentpu. Awnamituka. baza kiieHtis. BopoHka
(BenukoGpuTaHis) (SaaS), BEJIHKI IT-xommnaHifi. ABroGi3Hec. nponaxis. JJokyMeHTOOOIr. 3aBIaHHs.
Biacuuii Pexnamni arenuii XKKT. 3aMoBIneHHs. [HTErparis 3 momroto,
cepsep Pienropceki, OyniBenpH1 tenedoniero. Haragysanssi.
(Kopo6xka) komrianii. Meanuni 3axnaan | HanamryBanus noctymy. Po6ora
OcsiTHi ycTaHOBH [0TenbHO- |3 paxyHKamH 1 omnaroio. Peraxrop
pectopaHHuit 6i3Hec. Binainan | mokymeHTiB. YipaBmiHHsS
npopaxis. Bupo6HuurBo 3aMoBIIeHHSIMU. DiHAaHCOBHH OOIIK.
Cdepa nocyr. TparcnoptHi
nocnyru. OinaHcosi
oprasizarii.
BLOKNOTAPP Xwmapa (SaaS) | Mami, cepenni | Bigninu npomaxis. Ciepa Baza ximienTis. BopoHka mponaxis.
(Ykpaina) HOCTYT. 3amnuc Ha npuitoM. [HTerpariis 3
nomrroro. Kanennap. MoOinsHuit
Jonarok. 3Biti. CraTucTuka.
VipaBiiHHS 3aMOBICHHAMU.
APPTIVO CRM Xwmapa (SaaS) | Mauni, cepenni | Bimninn nponaxis. Basa xiienris. bisnec-nporecn.
SYSTEM Boponka npoxaxis. JJoKyMeHTOOOIT.
(CHIA) 3apnanHs. 3aMoBieHHs. [HTErpartis
3 HOITOK. MOOUIEHMIA JTOJATOK.
OpranizaniifHa cTpyKTypa. 3BiTH.
[TocTayansHUKH 1 TIpaic-TUCTH.
Po6ota 3 paxyHKaMu i OIIaTOIO.
Pemaktop oKyMeHTiB. YnpaBmiHHI
3aMoBIieHHsIMU. DiHAHCOBHI OOIIK.
CRM EDUCATION Xwmapa (SaaS) | Maui, cepenni OcgiTHI ycTaHoBH. Bigninmu SMS-onoBinienHs. Ananituka. baza
(Ykpaina) TIPOJIAXKIB. KJTi€HTIB. [HTErpamis 3 momToIO.
3BiTH. YIIpaBIiHHS 3aMOBJICHHIMH.

Lcepeno: cpopmosaro asmopom 3a [12]

HOTO XapakTepy 3 MOAaJbIINM MPOAAKEM JILEH3iH Ha HOro
BUKOPHMCTaHHS, OLIBIIICTh POJAIOTh HOCIYTH 3 PO3POOJICHHS
IPOTPAMHOTO 3a0e3MEUCHHS Ha 3aMOBICHHS IMiJ IOTpeOu
kiieHTa (iHII TPOMOHYIOTh KOMIUIEKCHE OOCIYrOBYBaHHS
IKT-nporneciB). 3HauyHa yacTka KOMIaHiH € IOCepeTHUKAMU
JUIL BEHJOPIB BCECBITHBOBIJOMMX IIPOrpPaMHUX HPOAYKTIB
IUIs aBToMarum3aiii Hampsmy pobotu 3 kiieHtamu (CRM-
cucrem), Takux sk SAP SRM (po3poduuk SAP SE, Himeu-
ynHa), Microsoft Dynamics CRM (po3poOuuk Microsoft
Corporation, CIITA), Bitrix24.CRM (po3pobunuk Bitrix Inc.,
CLIA), Oracle CRM on demand Ta Oracle Siebel CRM (po3-
po6uuk Oracle Corporation, CIIIA) [11].

VY tabmuni | HaBegeHa MOPIBHSUIBHA XapaKTEPUCTHKA
nomupenux CRM-cucrem.

OyHKIioHANBHI MOAYI OinmbInocTi po3nisHyTHX CRM-
CHCTEM JalTh 3MOTYy CTBOPIOBaTH 1 MpalfoBaTd 3 0a30r0
KJTIEHTIB, CTBOPIOBATH 3aBJAaHHS Ta HAaraJgyBaHHS NP0 HHX;
HasBHI 1HTerpallis 3 MOLITO0, TeNe(OHI€I0, PO3MOILL MpaB
JOCTYITy, MOOUTEHHI TOCTYII, JOPMYBaHHS 3BITIB TOIIIO.

Binbiicts nporpamMuux npoaykrie CRM npomnoHyrThcs
3a Mozemno SaaS (mporpamHe 3a0€3MEYEHHS SIK MOCIYTa),
TOOTO Yepe3 XMapHI IIAT(QOPMH, 1 JNHIIe JesKi MPOIOHY-
FOTCS SIK CAMOCTIHHE PIllICHHS.

OcHoBHa niepeBara mMojielti SaaS s CrioKHBava Moisrae
y BiICYTHOCTi BUTPAT, [IOB’SI3aHUX 31 BCTAHOBJICHHSIM, OHOB-
JICHHSM 1 MATPUMKOIO IIpare3faTHOCTI oOJaJHaHHS Ta PO3-
TOPHYTOTO COQTY.

s OinpLIoCTi HasBHUX HA BITUYM3HSAHOMY pUHKY CRM-
CHCTEM Iepe0aucHa MIOMICsIUHa OPeH/HA IJIaTa XMapH, L0
konmBaeThes Bix 8—10 goa. CIITA mo 400-500 mom. CIIA i B
CepeIHhOMY CTAaHOBHUTH Om3bK0 1520 mon. CIHIA.

Haseneni CRM-cuctemu HpONOHYIOTHCS, SK HPaBHIIO,
JUIS MaJIMX 1 cepeiHiX MiNpUeEMCTB Pi3HOMAHITHUX raiyseil,
OCKUIBKH BEJHKI MiANPUEMCTBA 1 KOpIOpaIlii, BIPOBAIKY-
FOYM aBTOMAaTH30BaHi iH(pOpMaIliiiHi CUCTEMH, NepeadadaroTh

BKJIFOYEHHS Y HUX MiJICHCTEMU YNPaBIiHHS BIIHOCHHAMH 3
KITI€HTaMH.

IMig yac BuOopy CRM-cucreM mopsj i3 KIACHYHHUMHU
BUMOTaMHU J0 iHOpPMaLiiHUX CHCTEM HEOOXiJHO 0COOIUBY
yBary 3BepHYTHU Ha FHYUKICTb iHQOpMAaLiHHOI cUCTeMH, ajKe
cHcTeMa TIOBHHHA MaTH MOXJIMBICTH aIanTyBaTHCS Min 0i3-
HEC-TIPOLIECH KOMIIaHii 1 mpaBuiia BiTHOCHH 13 KIIIEHTaMHU.

VYenimHe BupoBapxeHHs npoekty CRM nepenbaudae Take:

1. IlocraHOBKa CTpareriyHUX IiJeH, 10 BH3HAYAIOTh
3MICT MporpamMH [iii, Ta BU3HAYCHHS, SIKI BHUTOAM KOMIIa-
Hisl TUIaHye onepraru Bix ynposamkenHs CRM. HeoOxigna
MIOCTAaHOBKA ILiJel B KOPOTKOCTPOKOBIll Ta JOBrOCTPOKOBiH
MePCTICKTHUBI KOMIIaHil.

2. KoHkpeTu3artis 1ijiei, SKUX KOMIIaHis TIaHy€e JOCATTH.
TIpouec peanizauii npoektry CRM i #ioro pesysbTaTuBHICTB
Ba)KKO KOHTPOJIIOBATH, AKIO 3a3/aJeriip He Oyne 4iTko 00y-
MOBJICHO IIEBHI sSIKiCHI TapaMeTpH. BinnosinHo, mocrae HE0O-
XIJIHICTh pO3pOOJICHHSI MEXaHI3My BHUMIpPIOBAHHS i KOHTPOJIIO
pesyabTariB. Ha KkoxHOMy eTami BapTo BCTAHOBHUTH IICBHI
LiTbOBI 3HAUEHHS, HANPUKJIAJ: OTpUMaHHs iH(popMauii npo
80% BinBinyBauiB Web-caliTy KOMIaHii Ha MEpIIOMY eTari;
neperBopeHHs 60% iX KITBKOCTI B IOKYNLIB i OTPUMAHHS
BiZ HUX HeoOXinHoi iHdopmMaii; orpumanHs iHbopMalii Ipo
KyIiBeNIbHI IEepeBaru BCiX KII€HTIB 3 METOK 30iIbIICHHS
YHCia TIOBTOPHUX TTOKYIIOK.

3. Po3po0iieHHs cTparterii, 10 BU3HAYAE BIIHOCHHH 3 KJIi-
eHramu. [leprn HiX pO3MOYMHATH 3MiHU B CTPYKTYpi, Oi3Hec-
npouecax, KyJIbTypi 1 TEXHOJIOTI], opraHizaiis NOBHHHA YiTKO
BU3HAYHUTH, SKUX PE3yJBTaTiB BOHA OYiKye BHACIHIIOK (opmy-
BaHHS JIOSUTbHUX BIHOCHH 3 KilieHTaMH. Takow CTpareriero,
HAIpHKIAJ, MOXe OyTH KOHKypEHTHa IiepeBara 3a paxyHOK opi-
€HTauii Ha HalOLIbII KPYITHUX KIIIEHTIB 200 3a paxyHOK 3011b-
HIEHHsT OOCSTIB TPONAXKIB 3a HAWOLIBII MPUOYTKOBUMH KaHa-
naMu 30yTy. 3 1HIIOTO OOKY, KOMITaHisi MOYKE BBYKATH HAWOLIBIII
JIOLIIBHUM BUOIp CTparTerii 3aIy4eHHs] HOBUX KJIi€HTiB [13].
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Onnum i3 HampsiMiB po3Butky CRM-cuctem i3 mocu-
JICHHS 0COOMCTICHOTO MiAXOMy A0 KIIEHTIB € X iHTerparis 3
CcoILialbHUMHU Mepexamu, T00To depe3 SCRM.

Social CRM € iHCTpYMEHTOM, SIKHi CITpUsi€ KPamliid, GiTbIn
e(eKTHBHIN B3a€MOIii 3 KIIIEHTOM 1 BUKOPUCTOBYE KOJICKTHB-
HU PO3yM OiNBII MIMPOKOTO KITI€HTCHKOTO CIIBTOBAPUCTBA 3
nependadyBaHUM MOJIMIIEHHSM KOHTaKTy MK OpraHizalielo
Ta {i HOTEHUIHHUMU 1 peanbHUMH KiieHTamu. Mera Social
CRM nonsirae B moOy10Bi OLbI OJIM3BKUX BiTHOCHH i3 KITi-
€HTaMH 1 MPHB’A31I TX O KOMIIaHI] IIJISIXOM CTBOPEHHS TPO-
MaJICEKOT €KOCHCTEMH JUISl KPaIloTo PO3YMiHHS, YOTO XOYYTh
1 IK BOHH B3a€MOJIIFOTh 3 PI3HUMH TOYKAMH JTIOTHKY KOMIIaHii,
HAIPUKIIAJ], TPOJaXy, 00CIYroByBaHHS KJII€HTIB TOIO. [14].

BucHOBKH 3 NPOBeIeHOr0 J0CTiiKeHHsA. YKpaiHChKUil
puHok CRM-cucTeM MpPOTSITOM OCTaHHIX POKIB IOKa3ye
JWHAMIYHE 3pOCTaHHs. Benuka KilbKicTh HassBHUX HA BITUM3-
HssHoMy puHKY CRM-pillieHb fae 3MOTy 3aJIe:KHO Bij ramysi

Ta MOCTAaBJICHUX 3aBAaHb JOCITTH MaKCHMaJbHOI Binmadi B
YIpaBIiHHI BITHOCMHAMU 3 KII€EHTAMH, aJKE OTHUM 13 OCHO-
BHUX NPUHLUIIB CHOTOIHIIIHBOTO BEACHHS Oi3HECY € KIli€H-
TOOPiIEHTOBAHICTb.

CRM-cucremMu HaJgalOTh IHCTPYMEHTH MJsi B3a€MOJIl
MEHEJKEpiB 3 KIi€HTaMM, 30UIbLIEHHS NPOJaXiB, OTPH-
MaHHs TPABHJIBHOTO YSBICHHS MNP0 HaWNpuOyTKOBimIi
TPyNH KJIIEHTIB, KOHTPOJIO il NMpaI[iBHUKIB Ta aHali3y
eexTuBHOCTI TXHBOI poOOTH, aBTOMarM3allii Oi3HeC-Mpo-
L[eCiB KOMIaHii, 3poCTaHHs IPOJYKTUBHOCTI poOOTH ycix
BIJNITIB, PO3BUTKY HASBHOTO ITOTEHIIaTy KOMIIaHii, CTBO-
pPEHHSI €JUHOTO KOMYHIKAILliIHHOTO MPOCTOPY JUISl CHiBpO-
OITHUKIB, MOMJIMBOCTI HIBHAKOTO pearyBaHHS Ha 3MiHU
noTped KIIEHTIB 1 pUHKY.

[lepcrieKTHBHIMHU TEHICHIISIMU IIOJANBIIOTO PO3BUTKY
CRM-cucrem € BrpoBamxkenHs Social CRM-cucrteM, BHKO-
pHUCTaHHS MOOUIBLHUX AOAATKIB 1 reiimidikarii.
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CRM-CUCTEMBI: OCOBEHHOCTH ®YHKIIMOHUPOBAHUSA U AHAJIN3 YKPANHCKOI'O PBIHKA

AHHoTanus. B paboTe npoanain3upoBaHbl MPUHLIHUITEI ¥ 0cOOeHHOCTH (yHKIMOHUpoBaHus CRM-crcTeM Ha OTeuecTBeH-
HOM phIHKe. JIOKa3aHO, YTO B COBPEMEHHBIX YCIOBUSX BEJCHMs OW3Heca Uil KOMIIaHUH HeoOxoauMo ucnonb3oBanne CRM-
cucreM. OTMeuensl noaxoasl k aedununuun CRM, packpsito nonstue CRM kak UI€0JIOrMU COBPEMEHHOrO OM3HEca C yde-
TOM KJIIMEHTOOPHUEHTHPOBaHHOTO Toxxona. Mccienosansl GyHkimu CRM-cucteM. YCTaHOBJICHO, Y4TO IO YPOBHIO 00pabOTKH
nH(OpPMaIMK U pelleHus 3a1ad pa3nuyaroT Tpu Tuna CRM-cucteM: omepanoHHbIE, aHAMTUUECKHE, KOLU1aOOpaluoHHEIE,
orpesiesieHbl uX 0codeHHocTH. O000IIEHBI MPUHIUITEI OpraHu3anuy 1 GyHkuuoHupoBaHus CRM-cucteM. YCTaHOBIIEHO, UTO B
Omrokaiiiye Toabl NPOrHo3upyeTes pocT cipoca Ha CRM-cuctemsl Kak Ha MEPOBOM, Tak U Ha YKpauHCKOM phIHKe. [IpoBenen
cpaBHUTeNbHBIN aHanu3 CRM-cucTeM, KOTOpbIE IPEICTaBIEHbl HA OTEYECTBEHHOM phIHKE. OTMEUEHO, 4TO 0c000€ BHUMAHUE
nipu BeI0OOpe CRM-cucTeMbl HE0OXOMUMO 00paTUTh Ha THOKOCTh. BBISICHEHO, YTO IS yCIemHOro BHeApeHus npoekta CRM
HEO0OXOIMMO OCYLIECTBUTH IIOCTAHOBKY LieJIel B KPaTKOCPOYHON U JOITOCPOUHOM NEPCIEKTHBE, BHIIOIHUTH KOHKPETU3ALIUIO
Lesnei, KOTOpble KOMIaHUsl TUIAHAPYET JOCTHYb, U pa3paboTaTh CTPATETruIo, ONMPEACISIIONTYI0 OTHOIICHUS C KITHEHTaMHU.

KnioueBsble cioBa: CRM-cucrembl, CRM-TeXHOIOTUH, KINEHTOOPUEHTUPOBAHHOCTD, PHIHOK, CUCTEMA YIIPABIECHHS B3au-
MOOTHOIICHUSMH C KJIMEHTaMH, KITUESHT, (OYHKIMOHATBHBIE BOBMOKHOCTH.
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CRM-SYSTEMS: FEATURES OF FUNCTIONING AND THE ANALYSIS OF UKRAINIAN MARKET

Summary. The paper analyzes the principles and features of the functioning of CRM-systems on the domestic market. It is
proved that in the modern business environment for companies it is necessary to use CRM-systems. Approaches to the definition
of CRM are defined, the concept of CRM as the ideology of modern business with the client-oriented approach is disclosed. The
functions of CRM-systems are investigated. It is established that according to the level of information processing and problem
solving there are three types of CRM-systems: operational, analytical, collaborative, their features are determined. The prin-
ciples of organization and functioning of CRM-systems are generalized. It is established that in the coming years the growth of
demand for the CRM-system, both in the global and Ukrainian markets, is projected. It is noted that the majority of domestic
IT companies sell software tailor-made services to customer needs or offer complex ICT services, and only a minority develops
its own standardized CRM software of a complex nature. A significant proportion of IT companies are mediators for vendors
of world-known CRM solutions. A comparative analysis of CRM-systems presented in the domestic market was carried out,
found the following features of the national market: most CRM-systems are offered by the SaaS model, which allows to reduce
consumer expenses for installing, updating and maintaining the capacity of equipment and software; functionally most CRM
systems allow you to create and work with a client base, have opportunities for integration with mail and telephony, create tasks
and reminders, available distribution of access rights, report generation, etc. It is noted that the special attention when choosing
a CRM-system should be turned to flexibility. It is revealed that for the successful implementation of the CRM project it is nec-
essary to set goals in the short and long term, to concretize the goals that the company plans to achieve and develop a strategy
that defines relations with customers. It is established that the perspective direction of development of CRM-systems in order
to strengthen the personal approach to clients is their integration with social networks. Social CRM provides for building closer
customer relationships and linking them to the company by creating a community ecosystem, for a better understanding of what
they want and how they interact with different points of the company's touch, such as sales, customer service.

Key words: CRM-systems, CRM-technology, customer orientation, market, customer relationship management system,
client, functionality.
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